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HSPA ANNOUNCES 2024 SUPPLIER PARTNERS

Chicago, Ill., Feb. 2, 2024 — Supplier partners play a vital role in supporting the Healthcare Sterile 
Processing Association (HSPA) and its growing membership. Aside from suppliers’ knowledge, 
expertise and products and services tailored uniquely to the Sterile Processing (SP) profession, supplier 
partners and sponsors help support the Association’s educational programs and other professional 
offerings that positively impact quality outcomes and patient safety.

“We are grateful for all of our supplier partners and look forward to working with each in our shared 
goal of providing HSPA members, certification holders and other SP professionals with unparalleled 
access to the latest product and service offerings, education and other opportunities,” said HSPA 
Executive Director and CEO Susan Adams, BA, CAE.
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About HSPA 
The Healthcare Sterile Processing Association is the premier association for healthcare Sterile Processing 
professionals and has been in operation since 1958. HSPA provides structural educational opportunities, 
professional development and a forum for information exchange to more than 49,000 members and 
certification holders worldwide. For more information, visit http://www.myhspa.org.

About HSPA’s Supplier Partnership Program
HSPA supplier partners gain access to the Association’s growing number of members and certification 
holders and purchasing decisionmakers, while also benefiting from unsurpassed visibility and reach across 
the entire global SP community to promote their brand, products, services and expertise. With several 
partnership packages available, as well as other high-visibility sponsorship opportunities, suppliers can 
choose the options that best suit their needs and budgets, all while enjoying outstanding value, reach, and 
return on investment. To learn more about HSPA’s partnership and sponsorship opportunities, visit https://
myhspa.org/about/corporate-partnerships/.


